Social influence
1) Social influence affects behavior by manipulating our behavior and decisions. Social influence makes individuals change their actions to conform to the demands of a particular social group. Social influence can have both positive and negative effect on behavior. On the positive side, social influence can make people obey rules and avoid deviant behavior while on the negative side it can equally make people break laws through peer pressure and bad company. 
2) Conformity is a form of social influence where an individual adopts the opinions, values or behaviors of others. Individuals normally conform to social norms observed by majority of the group members.  Thus, people behave in a way that is similar to others in the group because of conformity. Offenders are likely to conform to the norms of a group so that they are accepted by the group members. This group conformity brings togetherness and cohesion among the members.
3) Persuasion is a process where an individual’s behavior or attitudes are influenced by the communication from others around them. The elements of persuasion are: source, message, medium, audience and effect. The source is the communicator that conveys the persuasive message, the message itself, the target audience that receives the message and the medium of communication. In a correctional facility, offenders may be persuaded to behave in a particular manner by verbal threats, physical coercion, assault, or one’s physiological state. For example, new offenders are likely to face assaults and verbal threats from other prisoners and be forced to behave the way the older prisoners are behaving. 
